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EJEKTPOHHA KOMEPIISA: CYYACHI TEHAEHIIII, BUKJIMKHU TA IMPOIrHO3U

30iiicueno KOMNAEKCHUL AHANE3 CYYACHO2O CMAHYy Ma NepCneKmue enekmpoHHoi komepyii (e-commerce) K
opaiieepa yugposoi ekonomixu. Poszensioacmbcs 3pocmamnns e-commerce 8 YKpainui, niOKpecuoouu 3pocmaiouy
YACMKY OHAQUH-MOP2IBNI 8 3aeaNbHOMY 00CA3I po30PIOHUX Npodadcie ma Hoei meHOenyii 6 yugposux Oiznec-
moodensax. Ocobaugy ysaey npuodiieHo pizHum mooensm enexmponnoi komepyii, maxum sk B2C, B2B, C2C ma C2B,
ma ix 6NAUGY HA PUHKOBI Ce2MeHmu ma no8eoiHKy CRONCUBAUIE.

Y pobomi makooic ananizyemocs ponv pecynsimopuux frameworks sax ¢ Ykpaiui, max i ¢ €sponeiicokomy Coiosi,
v opmysanni punxy enexmpouunoi xomepyii. Okpemo po3easadaromvcs nausu maxux peeyaayit, ax PSD2 ma
GDPR ¢ €C i ix ananoeu 6 ykpaincokomy saxonooascmei. Kpim mozo, docnidocyromsvcs mexnono2iuni innosayii,
30Kkpema wmyynuti inmenexkm (Al), donoenena peanvricmv (AR) ma cepsicu BNPL (Buy Now Pay Later), wo
CNpUAIOMb NOKPAUWEHHIO KOPUCYB8AYbKO20 00C8i0Y, Ni08UWEHHIO KOHBEPCii Ma 3HUMCEHHIO PU3UKIE V NaHYI02axX
nocmavaums.
30iticneno npozHO3 NOOANBLUIO20 PO3BUMKY eNeKMPOHHOI KoMepyii, 30KpemMa 3HAYHUM 3POCHMAHHAM PUHKY Md
inmezpayicio nepedosux mexHono2iu y Haubauscyi poku. Haeonoweno na neooxionocmi aoanmayii 6isnecy 00 3min
8 Pe2YNAMOPHOMY, MEXHON02IUHOMY MA CROICUBHOMY CepedoUT 015 30 epedic eHHsL KOHKYPEHMO CHP OMONCHO CII.

Kniouosi cnosa: enexmponna komepyis, yu@posa eKOHOMIKA, MOOeNi e-commerce, pe2ysmopHi pPAMKU,
wmyuHul inmenexm, 0onosHena peanvricms, BNPL.

Enextponna komepuis (e- commerce) crajia KIFOYOBHM JpaiBepoM MUGPOBOT €KOHOMIKH, (GOPMYIOYH HOBI
KaHaMM 30yTy, MIIX0MM 10 OOCIYrOoBYBaHHS KIIEHTIB 1 Oi3Hec - Mozenm. [ HydYKiCTh OHJIAH- TOPTIBII Ta 3pocTaroyva
MPOHUKHICTh [HTEpHETY CHPHSIOTH EKCIOHEHI[IHHOMY 30UIBIICHHIO OOCSTIB MPOJAXIB y BCIX perioHax cBiry. B
VYkpaiHi yactka €- commerce B po3IpiOHOMY ToBapooOiry mepeBumimia 12 % y 2024 p., mo miaTBepDKy€e BHUCOKHN
MOTIMT Ha IUdpoBi mocayru [1].

Puc. 1. Mogeni xoMepirii
Mogeni enektpoHHoi komepuii moaimaots Ha B2C, B2B, C2C ta C2B (puc. 1). Koxna oOGciyroBye pizHi
CerMEHTH pHHKYy Ta THependayae BiIMiHHI MeXaHi3MH B3a€MOJii MDK YydacHUKaMu. [IOpIBHSHHS KIFOUOBHX
XapaKTepUCTUK HaBeaeHO Yy Ta0u. l.
Tabmuus 1.
IlopiBHAAHHS MojieJeil eJIeKTPOHHOI KOMepuii

Mopnen CermeHr KmouoBi pucu Ipuksiag

B2C bisnec — Cnoxubau PoznpiOHuit nponaxk | Rozetka, Amazon




TOBapiB/MOCIyT OHJIAHH

B2B Bisuec — bizHec OrnroBi sakymism, | Promua B2B, Alibaba
KOPIIOPATHBHI IIaThopMu

c2C CnosxxuBay — CHoXuBad Peer- to- peer Toprisist eBay, OLX

C2B CnoxwuBau — BizHec Opuanc - OipaKi, Upwork, Fiverr

KpayJICOPCHHT

3a maHmMHu YKpaiHCBKOI acomiarii exekTpoHHOI KoMeptii, ynpomosx 2021 - 2024 pp. oOcar oHiaiH - MpoJaxis

3pOCTaB y
PUDO- nyHKTiB

Cepe/HbOMY Ha
1 MepexX TMOITOMATIB,
3aJJ0BOJICHICTh CIOXKHBAYIB.

18 %

crpusie

mopoKy  (Tadum. 2).

Po3BuTok JorictTHyHOi iH(pPAaCTPyKTypH,
3HIDKEHHIO BHTpPAaT HAa «OCTAHHIO MIUIO» Ta IIIBHIIYE

30KpeMa

Tabmmms 2.

Junamika ykpaiHChbKoOro puHKy e- commerce (2021-2024 pp.)

Pix OO0csir punky, mipy 2 A, % Onunaiin- nokymnui,
MJIH

2021 118 - 12.3

2022 135 14.4 13.7

2023 158 17.0 15.2

2024 186 17.7 17.6

PerynsitopHe cepenoBuine 3HAaYHO BIUIMBAaE Ha PO3BUTOK €- commerce. Y €C 3ampoBamkeHHs PSD2 ctumymoe
KOHKYPCHIIII0 Ha pHHKY IutatexiB, a GDPR BH3Hawae XOPCTKI BUMOTH 0 3aXUCTy TNEPCOHAIBHHX TaHUX. B
VYxpaini nmitote 3akoH «IIpo enextporHy komepiiro» Ne 675- VIII Ta oHOBNIEHI MpaBwia AUCTAHIIIHHOI TOPTIBII, SKi
TapMOHBYIOTh MICIIeBE 3aKOHOJABCTBO 3 mupektnBamMu €C.

BrumB KIITO9OBHX TEXHOJIOTI Ha €- commerce y3araJbHeHo B TaOJL 3 Ta Ha puc. 2.

JIOCBIZI.

Puc. 2. BiiuB npOBiIHUX TEXHOJOTIH Ha eJIEKTPOHHY KOMEPIII0

OCHOBHI BHKIMKH Taly3i BKIIOYAIOTh KiOeppu3uku, 3a0e3ledeHHS HAMIHOCTI JAHIIOTIB IIOCTAYaHHS Ta
HEOOXIHICTp MEPCOHAI30BAHOTO CepBicy 0e3 BIpaTH INPHUBATHOCTI KOpHCTyBadiB. KommaHil BIPOBamKyIOTH
Zero- Trust Security Ta DDP- mozeni, abu MiHIMi3yBaTd 30MTKH Bif IIaxpaicTBa W IOKPAIIUTH KIEHTCHKHUI

Tabmmms 3.

BnuiMB NmpoBiAHUX TeXHOJIOTiHl Ha eJeKTPOHHY KoMmepuilo [2]

Texnooris

Cdepa 3acTocyBaHHs

OuikyBaHuii edexr

Iryunnit iHTENEKT

HOIUTY

Iepconanizais,

IIPOTHO3

1 KoHBepcii, | 0BepCTOK

AR/VR

BipTyansHuil ormsia ToBapis

1 moBipa o Openmy

Headless CMS

I'uyukwuii front- end

| time- to- market

BNPL

TTmatexi

1 cepemHiil yek




MposimHi TexHosoriuni TpeHmm 2025 p. (puc. 2):

— inrerpanis IIII- pekoMeHmamii, 1o miBHILY€e KoedimieHT KoHBepcii Ha 10—15 %;

—3pocTaHHs gacTky watexis BNPL (Buy Now Pay Later) mo 8 % y cTpykTypi OHNaiH- TpaH3aKmiii;

— BUKOPHUCTAHHS JOMOBHEHOI peanmbHocTi (AR) mia Bisyamizanii ToBapis;

— BrpoBa/pkeHHs headless - apxitextyp 3amist rHyukocri front- end.

3riqHO 3 mMporHO3aMu aHAMTHKIB eMarketer, rmo6anpHuIT 00CAT PUHKY eIeKTPOHHOI KoMepiii (e-commerce) 0
2027 poxy nepeBumuTh 7 TpuwibioHiB momapis CIIA, mo cBimuuts Impo HEHMOBIpHE 3pOCTaHHS wHiel Tamysi B
HacTynmHi poku. Bomnouac, kpaimm LlentpampHoi Ta CximHoi €Bpomm, BKIOYarOuM YKpaiHy, HOpPOJOBXKATh
JEMOHCTPYBATH 3HAYHI TEMIIM 3POCTAHHS: IOPIYHUN MPUPICT y IMX perioHax ouikyethes Ha pisui 14-16% [3]. Lle
CTBOPIOE CHPUSTIMBI yMOBH JUI1 PO3BUTKY e-commerce y KpaiHax, 110 Ie He AOCSAINIM MaKCMMaJjbHOI HAaCHYEeHOCTI
PHHKY.

B Vkpaini, B yMOoBax CTaOUIBHOCTI MaKpOEKOHOMIYHOI CHTyalii Ta BIPOBa/UKEHHS HEOOXTHMX CTPYKTYypPHHX
pedopM, cekTop eJIeKTPOHHOI KoMepuil Moxe mocsrta 00opoty B 280 mimbsipaiB rpuBeHb no 2027 poky. Takuit
NOKa3HUK CTaHE pEe3yJIbTATOM HE TUIbKM IIIBUILCHHS IONMTY HAa OHJIAWH-TIOCHYTHM Ta TOBapH, a W PO3BUIKY
iHQpaCTpYKTypH, 30KpeMa, MOKpAaIeHHs JOTICTHYHUX MpOIeCciB 1 amanTamil MICIeBMX KOMIAHIH 10 3MiH B
rno0anbHUX TPeHIAX.

EnextpoHHa KOMeEpIisi € OJHUM 3 HAWHOUIBII JUHAMIYHHMX 1 MEPCIEKTHBHUX CETMEHTIB IU(POBOI €KOHOMIKH,
OCKUTbKM BOHa HE TUIbKH 3a0e3redye 3HadHI (iHAHCOBI IOTOKH, a M BiIKpHBAE HOBI MOJIMBOCTI UI1 Oi3HeCy,
CTBOPIOIOYM MOKJIMBICTh 3aJlydYeHHs DIOOANbHUX KIIEHTIB 0e3 NpuB’s3kk A0 reorpadiunux mex. [Ipote mist
MOJAJBIIOTO PO3BHTKY PHHKY e-commerce B YKpaiHi HeoOXiTHO 3BEpHYTH OCOOJMBY yBary Ha KiTbKa KIFOUOBHX
ACTICKTIB.

Io-mepmre, amanTamis Oi3HECYy 1O IOCTIHHO 3MIHIOBAaHOTO PETyJITOPHOTO CEPEIOBHINA CTaHE Ba)KIMBHM
(daktopoM. PeryimoBaHHS €NEKTPOHHOI KOMEpIlii BHMarae TIOCTIfHOTO OHOBICHHS, OCKUIBKH 3MIiHH B
3aKOHOJABCTBI, TAKMX SIK BBEJCHHSA HOBUX CTAHAAPTIB 3aXHCTy NEPCOHAIBHUX NaHUX ab0 (iHAHCOBHX TpaH3AKIIH,
MOXYTh CYTTEBO BIUIMBAaTH Ha Oi3Hec-mporecu. [lo-mpyre, TEXHOJOTIUHI IHHOBAIli, 30KpeMa BIPOBAHKCHHS
mTy9HOTo iHTenekTy (Al), OymyTs BU3HAYaTH KOHKYpPEHTOCIPOMOJKHICTE HA PHHKY. [HTENEKTyansHI CHCTEMH
3MaTHI IOKPAIMUTH OOCIyroByBaHHS KIIEHTIB, MIIBUIINTH MEPCOHANI3AINI0 Ta ONTHMI3yBaTH MapKETHHIOBI
CTpaTerii.

He MeHm BaxmBHM € 3a0€3MEYECHHS BHCOKOTO PiBHA O€3MEKM JaHUX KOPHCTyBadiB. 3aXUCT MEepCOHAIBHUX
JaHUX Ta (PpIHAHCOBUX TPAH3AKLid MOBUHEH 3alUIIATHCA B LIEHIPi yBaru, OCKUIBKM 3POCTaHHS OOCSTIB OHJAMH -
TopTiBIi cmpusie 30UbmIeHHIO Kibep3arpo3. Hapemr, mintpumka edexTHBHOI JOTiCTMKH Ta OMHIKaHAJIFHOTO
migxody B OOCIYroByBaHHI KIEHTIB € IN€ OJHIEI0 BaXXIMBOI YMOBOIO pO3BHTKY. B yMmoBax 3pocrarouoi
KOHKYpEHLil Ha pUHKY e-commerce Oi3HecH MaioThb OyTH TOTOBI 10 iHTerpauii pi3HMX KaHaliB MNPOAAKY,
3a0e3neuyoyn 3pYy4HICTh 1 HIBUAKICTH OOCIYrOBYBaHHS IjIi CBOIX KIEHTIB, IO MiABUINUTH iX JOSUIBHICTH Ta
JI03BOJIUTH 30UTHIIUTH YacTKy Ha PUHKY.

Takum yuHOM, 1100 MaKCHMalbHO BHMKOPHUCTATH NOTEHIAN eJeKTpoHHOi Kkomepuil B VYkpaiHi Ta Ha
mo0aJbHOMY PiBHI, MANPUEMCTBA MOBUHHI HE JIMILE BIPOBAPKYBATH HOBITHI TEXHOJIOTI, ajge W OyTH TOTOBUMH JIO
3MIH B PEryJSTOPHOMY CEPEIOBHII, AKTMBHO MPAIOBATH HaJa MiBHIICHHIM O€3MekH Ta e(PpEeKTHBHOCTI CBOIX
Oi3HeC-TPOLIECIB.
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ELECTRONIC COMMERCE: CURRENT TRENDS, CHALLENGES AND FORECASTS

A comprehensive analysis of the current state and prospects of e-commerce as a driver of the digital economy
has been carried out. The work examines the growth of e-commerce in Ukraine, highlighting the increasing share of
online trade in the overall retail sales volume and new trends in digital business models. Special attention is given
to various models of electronic commerce, such as B2C, B2B, C2C, and C2B, and their impact on market segments
and consumer behavior.
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The paper also analyzes the role of regulatory frameworks both in Ukraine and the European Union in shaping
the e-commerce market. The influences of regulations such as PSD2 and GDPR in the EU, and their analogs in
Ukrainian legislation, are discussed separately. In addition, technological innovations, particularly artificial
intelligence (Al), augmented reality (AR), and Buy Now Pay Later (BNPL) services, are examined for their role in
enhancing user experience, improving conversion rates, and reducing risks in supply chains.

The paper concludes with a forecast of the future development of e-commerce, including significant market
growth and the integration of advanced technologies in the coming years. The necessity for businesses to adapt to
changes in the regulatory, technological, and consumer environments to maintain competitiveness is emphasized.

Key words: electronic commerce, digital economy, e-commerce models, regulatory frameworks, artificial
intelligence, augmented reality, BNPL.
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